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Ritchie Bros. (NYSE & TSX: RBA) is the global leader in used equipment sales, selling more than $3.8 billion  
of used machinery in 2013. The Company offers sales solutions through two primary sales channels:
Ritchie Bros. Auctioneers is the world’s largest industrial  
equipment auctioneer, with 44 auction sites and operations  
in 25 countries. Ritchie Bros.’ unreserved auctions specialize in 
the sale of machinery from the construction, energy, agricultural, 
transportation and mining sectors. 

Ritchie Bros. EquipmentOne is the company’s newest service  
offering, providing equipment owners with an online market-
place to list equipment for sale and transact their sales through 
an escrowed sales solution.

2014 priorites
1. Aggressively grow our core auction business 

▸ Deliver record GAP and record revenues 
▸ Grow new and active bidder registrations

2. Significant expansion of EquipmentOne 
▸ Grow transaction volume and revenue on EquipmentOne 
▸ Grow web traffic on the EquipmentOne website 
▸ Achieve EquipmentOne sales yield of +85% 

3. Enhance our high-performance team 
▸ Grow the sales team 5-10% 
▸ Continue improving the productivity of our revenue producers 
▸ Implement new performance management, development 
 Iand succession planning tools

Long-term financial objectives
15% adjusted EPS growth per year 

▸ Focused on continued top line growth and growing operating 
 leverage, through ongoing cost control and tapering capex

At least 15% ROIC 
▸ Investing in initiatives with long-term high-growth potential

Adjusted EBITDA margins of at least 40% 
▸ Business model provides significant operating leverage 
▸ Achieved in the past; Ritchie Bros.’ core auction business   
 currently operates at or near this margin
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During 2013 Ritchie Bros. acheived:
 ▸ Record annual revenues of $467.4 million
 ▸ A record annual Revenue Rate of 12.24%
 ▸ An adjusted EBITDA margin of 37%
 ▸ 5% growth of our sales force, ending the year with  

 272 Territory Managers
 ▸ The launch of EquipmentOne – the Company’s online  

 equipment marketplace
 ▸ Expansion into new markets, including:
  » China, where a new regional auction site was established  

  and the first two auctions in China were completed
  » Finland, where we held our first auction at a temporary site

Financial highlights 2013 2012
Gross Auction Proceeds (GAP) $3.8 bil $3.9 bil
Revenue $467 mil $438 mil
Revenue as a % of GAP (Revenue Rate) 12.24% 11.21%
Adjusted diluted earnings per share $0.84 $0.77

Auction performance 2013 2012
Industrial auctions 245 221
Industrial auction consignments 43,600 42,100
Industrial auction buyers 104,600 99,250
Industrial auction bidder registrations 425,000 389,500
Industrial auction lots (items sold) 301,000 287,000
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Our unreserved auction service helps equipment sellers obtain 
the highest net return on the sale of their equipment and trucks.  
We do this by attracting an extensive, diverse and global bidding 
audience, comprised primarily of end-users, and providing them 
with a transparent and fair bidding environment to compete for 
the purchase of equipment.  

Our ability to attract a global audience through our 21-language 
website ensures equipment sellers receive global market value for 
their equipment, allowing them to reach international buyers, and 
transcend regional economic conditions and equipment demand.

▸  The annual global used equipment market is estimated  
to be over $200 billion  

▸  The market is highly fragmented

▸  Ritchie Bros. maintains the largest share of the market –  
by a wide margin, with $3.8 billion of used equipment sold 
through our channels in 2013. This represents only a 2% share  
of the total available market.

▸  With over 50 years of operations, 44 auction sites around  
the world, operations in 25 countries and market leading  
technology, Ritchie Bros. maintains a dominant competitive  
position and business model that is difficult to replicate. 

Our online equipment marketplace, EquipmentOne, provides 
equipment sellers with control over the selling price and  
the sales process, while also providing a safe and escrowed 
transaction platform to complete equipment sales.  

EquipmentOne is a ‘one-stop’ site, where equipment buyers can 
search the globe for EquipmentOne, Ritchie Bros. Auctioneer and 
third party equipment listings. This generates traffic to the site 
from equipment buyers, and provides Ritchie Bros. with deep 
insight into equipment demand and other important equipment 
market metrics.
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Canada
Ben Cherniavsky Raymond James 604.659.8244
Christine Healy Scotiabank 416.863.7902
Yuri Lynk Canaccord Genuity 514.844.3708
Bert Powell Bank of Montreal 416.359.5301
Peter Prattas Cantor Fitzgerald 416.350.8152
Cherilyn Radbourne TD Securities 416.308.3403

United States
Nate Brochmann William Blair 312.364.5385
Nicholas Coppola Thompson Research 615.891.6204
Neil Frohnapple Longbow Research 216.525.8478
Adam Fleck Morningstar 312.384.4820
Ross Gilardi Bank of America 646.855.2454
John Healy Northcoast Research 216.468.6907
Craig Kennison R.W. Baird 414.765.3870
Hamzah Mazari Credit Suisse 212.538.7983
Gary Prestopino Barrington Research 312.634.6369
Scott Schneeberger Oppenheimer 212.667.8114
Jamie Sullivan RBC Capital Markets 212.428.6465
Stephen Volkmann Jefferies 212.284.2031
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Investor relations Registrar and Transfer Agent

Analyst Coverage

Jamie Kokoska
Investor Relations Manager 
778.331.5219 
ir@rbauction.com  
www.rbauction.com/investors

Computershare Trust Company of Canada
800.564.6253  
service@computershare.com

This fact sheet is not intended to be a comprehensive source of information for investors. Please refer to the Company’s Annual Report and other SEC filings for a 
complete discussion. Please also note that this fact sheet contains forward-looking information. Actual performance will vary. Please review the risk factors listed in the 
Company’s SEC filings. Adjusted figures are Non-GAAP figures. Please see our discussion of Non-GAAP measures in our annual and quarterly MD&A or 6-K filings.

RBA

4 of 4


